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Building Homes
One Relationship at a Time
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Tim Kelly at his 18th century farmhouse in Slippery Rock.

Tim Kelly didn’t set out to become a builder, let alone the man behind some of the 
North Hill’s most upscale homes and communities. 

His father was a brick mason and as a young man, Kelly gravitated towards con-
struction projects. However, he majored in industrial psychology in college, a seem-
ingly unrelated field. His studies, paired with his passion for construction projects 
proved to be a unique combination that, from the beginning, gave Kelly the confi-
dence to take risks. “The first thing I did was borrow everything I could and built a 
very expensive luxury home… just before the recession of 1980 got worse,” admits 

Kelly, who couldn’t sell the house for almost two years. So what did he do when 
it finally sold? He built another one, of course, and sold that one too. Soon, he 

was experiencing success and earning a reputation for building high quality luxury 
homes for the discerning buyer, and T.D. Kelly Co. was born 35 years ago.
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Walking the Walk

Today, T.D. Kelly Company continues to 
be known for its lasting quality and atten-
tion to detail, two terms Kelly concedes 
are over-used in his industry. “So many 
companies toss those words around so 
much that they’ve lost their meaning,” he 
says. “But we do things differently from 
most construction companies.” 

Visit Abby Woods, one of Kelly’s early 
developments in Butler County and it’s 
apparent that when it comes to quality, he 
doesn’t just talk the talk. With large lots, 
mature trees, and park-like settings, his 
are not your average subdivisions. “I’m 
not looking to see how many houses I can 
squeeze into a community,” Kelly explains. 
“Sure, I could have fit 30 or 40 more 
homes in this development, but I think 
it’s important to our clients to leave what 
we can and work around what’s there,” he 
says. In Wakefield Estates, only 60 percent 

of the property was developed. “We were 
doing green far before it was ‘cool.’” 

Once inside a T.D. Kelly home, examples 
of what sets them apart abound. From 
dramatic ceiling details and lavish moldings 
to custom cabinetry and unique paneling, 
impeccable craftsmanship is found at every 
turn. Unlike some companies that rush 
through a project to avoid disappointing 
their clients in the short-term, Kelly says 
that true quality takes time. “I’d rather get 
called out for being late than for not get-
ting it done right.” 

Many of these details are recreations of old-
world designs, and some are made at their 
very own woodshop located at the com-
pany “headquarters” – a picturesque farm 
in Slippery Rock where Kelly both works 
and lives. His home, though not one of his 
newly modeled masterpieces, is a painstak-
ingly refurbished 18th century farmhouse, 
complete with all the hand-crafted wood-
work and custom cabinetry you’d expect. 

B u i l d e r  P r o f i l e

The staff of T.D. Kelly Company (L-R) Tom Funk, Tim Kelly, Amanda Ruckdeschel, Kristina McCullough.

“So many companies 
toss those words 

around so much that 
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most construction 
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Loyal Partnerships

A stone’s throw away from Kelly’s farm-
house and woodshop sits the office where 
some of his loyal employees work. Amanda 
Ruckdeschel, an accountant, handles all as-
pects of costs and financing and schedules 
service work after completion along with 
Krisina McCullough, the office manager. 
“We all have worked together for so long,” 
says Ruckdeschel, who’s been with T.D. 
Kelly nearly 10 years. Not 
only does the company 
benefit from employee 
stability, but the clients 
do too. “I help keep our 
customers on track with 
their allowances and bud-
get,” she explains. “Being 
here so long, I have a 
good relationship with 
the banks so I act as the 
middleman and can help 
clients through the entire 
process.”

Out in the field, Tom 
Funk and Charles 
“Chooch” Rader have 
been with the company 
for 28 years each. Funk 
is responsible for begin-
ning construction phases 
including excavation, 
framing, drywall and 
exterior work.  Rader or-
ganizes the completion of 
the home. “He’s also the guy who designs 
the fabulous woodwork that sets our homes 
apart,” Kelly adds.

“If we are going to put our name on it, 
we want it done right,” says Funk. “The 
bottom line is we want our customers 
to be 100 percent happy, and keep them 
involved through the whole process. “

The constancy of employees like Funk 
has a great deal to do with T.D. Kelly’s 
lasting relationships with customers and 
also its subcontractors and suppliers, some 
of which T.D. Kelly has worked with for 
10, 20 and even 30 years. “The people we 
work with know what we expect of them,” 
says Funk. Kelly says these subcontractors 

and suppliers are not chosen because they 
are the lowest cost but because the quality 
of their work is excellent and consistent 
with his high standards. “Partners working 
together year after year create work that 
dovetails together to build a fine home.  
We’re all on the same page, not a bunch of 
individuals trying to make a quick buck,” 
he explains. “It’s different.”

Another long-term partnership key to T.D. 
Kelly’s success is with The Maier Team, a 
mother-daughter real estate duo that has 
been working with Kelly for over 20 years. 

“We agree with Tim that providing the 
very best service is essentially about put-
ting our clients first,” says Kim Maier, 
the daughter of the Berkshire Hathaway 
HomeServices The Preferred Realty team. 
“This means keeping ourselves accessible, 
being a good listener as well as a good com-
municator, and responding quickly to your 
needs.” 

Maier attributes much of the company’s 
success to Kelly’s ability to listen carefully 

to what consumers are looking for. “He 
does his research,” she says. “He even holds 
focus groups with people who have lived 
in his homes so that he can hear what they 
like and what they would change.”

A dependable relationship between builder 
and realtor is important to both Maier and 
Kelly. “We’ve known each other for a long 
time. In fact, I knew Tim because I grew 
up in Briar Hill, one of his first develop-

ments,” she shared. Kelly conceptualized 
Briar Hill because he himself could not 
find a community in the Jackson Township 
area that met his needs. He was looking for 
an upscale home with a big lot but close to 
restaurants, shopping, and major highways. 
“I saw a need for a custom home commu-
nity in the area, so I set out to build one.”

Staying Ahead of 
the Curve

After success at Briar Hill, Kelly went on to 
develop Abby Woods in Jackson Town-
ship and more recently, homes in Meredith 
Glenn and Chatham Court, both in Adams 
Township, and Wakefield Estates in Cran-
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berry. “We essentially created a new mar-
ket, even though it went against the grain,” 
Kelly says. “Real estate people told us we 
were taking a huge risk in these ventures by 
building houses above $750,000 in Butler 
County.” The risk paid off – they’ve sold 
ten of 17 multi-family homes in Chatham 
Court, for example, some of which are up 
to $1 million. “It’s a small niche but we 
only need 17 buyers. We would never have 
built 70 of them.”

One of those 17 buyers is Ron Taylor. 
“This is my fifth time building a home,” 

Taylor says. “All have gone well, but work-
ing with Tim has been especially easy.”  
Taylor and his wife, who are moving from 
a house on seven acres of land, were look-
ing for a home with less maintenance, but 
with all the luxuries of an upscale neigh-
borhood. “There aren’t many to choose 
from,” Taylor reports. “We just happened 
to drive by the development, and it was 
perfect. Chatham Court is one-of-a kind.”

Many agree. In fact, Chatham Court 
received the 2013 and 2014 Builder’s 
Association of Metropolitan Pittsburgh 

(BAMP) Housing Excellence Award for 
Best Multi-Family Home of the Year over 
$500,001. This award is judged on the 
builder’s use of materials and space, interior 
design, exterior design and curb appeal. 
The company also earned the Housing Ex-
cellence Award for best single family home 
from $850k to 1MM in 2014.

Accolades aside, the company’s ultimate 
goal is to help clients enjoy the process of 
creating their new homes. “Tim and his 
team have been extremely accommodating 
as we worked together to make changes 
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and modifications throughout the pro-
cess,” adds Taylor.

What Brings Them Back

Minimizing stressors, responding to con-
cerns, advising when asked and advocat-
ing for their clients’ interests is what draws 
customers in and keeps them coming 
back. Take Sherryl and Mark Nufer for 
example, who are finishing up their third 
project with T.D. Kelly Co. Before mov-
ing to Chatham Court, they were at their 
Abby Woods townhome for eight years. 
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Meredith Glen
Located in Adams Township, Mer-
edith Glen consists of one to two acre 
home sites starting at $800,000. These 
luxury estates are bordered by mature 
trees and lined with meandering side-
walks. The location offers easy access 
to major highways and is within walk-
ing distance of Mars Area Schools.

Chatham Court
Located in Adams Township, Chatham 
Court is a community of maintenance-
free paired villas. With home pack-
ages ranging from $600,000’s to over 
$1,000,000, the T.D. Kelly custom 
homes there feature European stone and 
brick facades, first floor master suites 
and gourmet island kitchens, security 
systems and lawn irrigation systems. 

Wakefield Estates 
Wakefield Estates in Cranberry Town-
ship is an exclusive forty-acre develop-
ment near the Cranberry Highlands 
Golf Course. The tree-lined communi-
ty consists of only 26 home sites, each 
over an acre. Home packages range 
from $700,000 to over $1,000,000. 
NH

Latest Developments: Where to find a T.D. Kelly Home 
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“I’ll never forget when we walked into that 
house at Abby Woods,” she recalls. “The 
finish work, the choice of materials, the 
hand milled Brazilian cherry floors – it was 
exquisite. It was as if Tim was reading our 
minds.”

They loved their first T.D. Kelly home but 
like the Taylors, the Nufers wanted a lower 
maintenance villa and had no question 
that they’d go right back to T.D. Kelly to 
find one. “We knew the quality we would 
be getting and who we’d be working with, 

because his people have been with him for 
all these years!”

Maintaining low overhead and efficient 
operating costs, while focusing on high 
finishing detail and solid construction has 
established T.D. Kelly as an excellent value 
in the luxury home market. “But these 
are not small financial endeavors,” admits 
Nufer, who has just completed a basement 
renovation using Kelly and his crew. “Trust 
is a key word, and we have utmost trust in 
them.”

At the completion of every home, Tim 
Kelly and his crew do a walk through 
inspection.  Maier says it’s unlike any walk 
through she’s seen. “Each room is inspected 
wall by wall, inch by inch. Trim, paint and 
other repairs are completed immediately. 
If some paint needs to be touched up, the 
painter is there. Everything gets done on 
the spot.” 

“I tell Tim that his next development needs 
to be a high-end assisted living,” jokes 
Nufer. “We don’t ever want to leave him!”


